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Software /Hospitality

%’ SPEEDLINE®

SpeedLine Pizza & Delivery POS Systems
PH: (888) 400-9185
info@speedlinesolutions.com
www.speedlinesolutions.com/reseller

With more than 64,000 U.S. locations, the $40 billion pizza
market is a rare growth opportunity: NPD Group projects a
20% increase in carryout and delivery by 2018.

Reach this growth market with the #1-rated POS for pizza
and delivery.

How well do your current POS products handle 2-for-1
pricing? Complicated coupons? Delivery dispatch? Can they
manage deferred orders and track inventory for millions of
create-your-own pizza combinations? Most systems can’t.

That’'s why more leading pizza chains choose SpeedLine.

Expand your market and earn more.
m Attractive margins
m No recurring partner fees
m Comprehensive training
m Free technical and sales support
m Deal registration and referrals
m Marketing assistance
Call (888) 400-9185 to discuss partnering or learn more
about sales opportunities in pizza and delivery point of sale
and the SpeedLine Reseller Alliance.
Ask about our new training and support programs.

Software /Retuail

Keystroke
Advanced POS

Specialized Business Solutions
PH: (800) 359-3458
www.KeystrokePOS.com

Absolute Dealer Dedication

m Robust point of sale software, right out of the box

m Custom integrations are our specialty

m Diverse hardware support — biometric, touch, all-in-ones,
dual monitor (Digital Sign), label printers, electronic scales...

m Features Galore! — MultiStore, Matrix Inventory, Accounting
Link, Contract Pricing, Custom Reporting, Macro Tools,
Dataport, Sales Scripting, Massive Databases...

m KeyPay — PCI PA-DSS v1.2 compliant payment solution

m Mercury and MerchantWarehouse payment residuals

m Competitive dealer margins up to 60%

Contact Nik von Gundell, Manager of Dealer Relations, at
(866) 469-8050, (562) 987-3458, or nikv@KeystrokePOS.com.

Since 1988 Specialized Business Solutions

30 Annual Guide To POS & Payment Processing ~ BSMinfo.com

Software /Retail

POSitive Technology
PH: (888) 706-9989
sales@ptpos.com
www.POSitiveTechnology.com

POSitive Technology is a leading provider of retail point of
sale and back office automation for mid-market retailers.
POSitive Technology provides end-to-end solutions with prod-
ucts and services that are efficient, reliable, and affordable for
today’s retailers. Offering software, hardware, enhancements,
wireless products, mobile POS, accounting integration, and
loss prevention, our solutions have the ability to be configured
to match most retail environments.

POSitive Technology is a Microsoft Gold Certified Partner
specializing in complete support and installation of Microsoft
Dynamics™ RMS and Microsoft Point of Sale, along with inte-
gration support of Dynamics™ RMS to accounting and e-com-
merce solutions. Additionally, POSitive Technology is a
Certified Reseller for OpSuite™ Retail Automation Software,
the new enterprise management software that connects to
Microsoft Dynamics™ RMS and Point of Sale 2009 as a cloud
option for back office automation.

POSitive Technology is also an exclusive Retail Anywhere
Business Partner as well as a QuickBooks POS Service
Provider.

Software /Retail

LightSpeed

Completely Retail. Totally Mac.

Xsilva
PH: (866) 932-1801
www.xsilva.com

LightSpeed is Xsilva’s elegant retail platform for Mac that
blends innovative functionality with a stylish and intuitive look
and feel. It combines a point of sale (POS) solution for front-
counter retail with streamlined, powerful back-office functions
such as inventory management, order processing, and billing.
Version 3.0 features a new point of sale screen, a host of new
features for multi-store retailers, including a powerful new
solution called Multi-Store Pro, and expanded support for
Xsilva’s e-commerce solution, LightSpeed Web Store.

Xsilva works closely with our worldwide network of resellers
to close leads distributed by our sales team and to act as local
experts in the implementation of LightSpeed solutions. These
relationships are a key factor in the growing success of
LightSpeed as a valuable business solution for both single stores
and multi-store chains.

Xsilva’s goal is to pair quali-
fied leads with knowledgeable
LightSpeed resellers in their
local market whenever possible.

If you have any questions
please contact our sales depart-
ment at info@xsilva.com.




